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"An unprecedented historical account of the destruction of Brazil's Atlantic Forest, a required reading for
those committed to its preservation, written with genuine love and knowledge."—José Roberto Borges,
Brazil Program Director, Rainforest Action Network "After reading this volume, no one could fail to realize
the uniqueness and importance of these coastal forests, which have played such a fascinating role in the
history of Brazil."—Ghillean T. Prance, Director, Royal Botanic Gardens, Kew
Networks, Crowds, and Markets - David Easley 2010-07-19
Are all film stars linked to Kevin Bacon? Why do the stock markets rise and fall sharply on the strength of a
vague rumour? How does gossip spread so quickly? Are we all related through six degrees of separation?
There is a growing awareness of the complex networks that pervade modern society. We see them in the
rapid growth of the Internet, the ease of global communication, the swift spread of news and information,
and in the way epidemics and financial crises develop with startling speed and intensity. This introductory
book on the new science of networks takes an interdisciplinary approach, using economics, sociology,
computing, information science and applied mathematics to address fundamental questions about the links
that connect us, and the ways that our decisions can have consequences for others.
Sophie's World - Jostein Gaarder 2007-03-20
One day Sophie comes home from school to find two questions in her mail: "Who are you?" and "Where
does the world come from?" Before she knows it she is enrolled in a correspondence course with a
mysterious philosopher. Thus begins Jostein Gaarder's unique novel, which is not only a mystery, but also a
complete and entertaining history of philosophy.
From Poverty to Power - Duncan Green 2008
Offers a look at the causes and effects of poverty and inequality, as well as the possible solutions. This title
features research, human stories, statistics, and compelling arguments. It discusses about the world we live
in and how we can make it a better place.
Tinderbox - Lou Diamond Phillips 2020-10-20
From the imagination of actor Lou Diamond Phillips (La Bamba, Prodigal Son) comes an epic and
unforgettable Science Fiction Fantasy tale. Two worlds at war will bring them together... or tear them
apart... Everson didn't want to be a soldier. His parents forced him to serve, as all good Indiran men should.
The only problem? His first battle against their mortal enemies goes horribly wrong and he winds up
stranded on the enemy planet. Now, Everson has to survive in this strange new land where everyone is out
to get him. Not to mention, the planet Mano is covered in unforgiving desert. And he's the target of traitors
who want to use him in a dastardly plot to overthrow their mad king, Xander the Firm, by having him
retrieve a piece of mysterious and powerful ancient technology known as the Tinderbox. But everything
changes during a chance encounter with the king's daughter, Allegra. Despite her station, she's in as grave
of danger from her own people as Everson is. And though their peoples have been at odds for centuries, an
unlikely spark forms between them. As their worlds come crashing down around them, their forbidden love
might be the only chance to end this war forever. Or, it might just be the doom of everyone... Imagine the
intrigue of Game of Thrones mixed with the star-crossed romance of Romeo and Juliet... but in space!
Inspired by Hans Christian Andersen's famous fairy tale of the same name, Soldier of Indira is perfect for
fans of Dune, Aurora Rising, and Stardust.
Student Projects in Environmental Science - Stuart Harrad 2008-06-09

An Introduction to Language and Linguistics - Ralph Fasold 2006-03-06
This accessible textbook is the only introduction to linguistics in which each chapter is written by an expert
who teaches courses on that topic, ensuring balanced and uniformly excellent coverage of the full range of
modern linguistics. Assuming no prior knowledge the text offers a clear introduction to the traditional
topics of structural linguistics (theories of sound, form, meaning, and language change), and in addition
provides full coverage of contextual linguistics, including separate chapters on discourse, dialect variation,
language and culture, and the politics of language. There are also up-to-date separate chapters on language
and the brain, computational linguistics, writing, child language acquisition, and second-language learning.
The breadth of the textbook makes it ideal for introductory courses on language and linguistics offered by
departments of English, sociology, anthropology, and communications, as well as by linguistics
departments.
Essentials of Negotiation - Roy J. Lewicki 2020
The Mind and Heart of the Negotiator - Leigh L. Thompson 2013
For undergraduate and graduate-level business courses that cover the skills of negotiation. Delve into the
mind and heart of the negotiator in order to enhance negotiation skills. The Mind and Heart of the
Negotiator is dedicated to negotiators who want to improve their ability to negotiate-whether in
multimillion-dollar business deals or personal interactions. This text provides an integrated view of what to
do and what to avoid at the bargaining table, facilitated by an integration of theory, scientific research, and
practical examples. This edition contains new examples and chapter-opening sections, as well as more than
a hundred new scientific articles on negotiations.
The Big Questions in Science - Hayley Birch 2016-03
What are the great scientific questions of our modern age and why don't we know the answers? This
volume takes on the most fascinating and pressing mysteries we have yet to crack and explains how
tantalisingly close science is to solving them (or how frustratingly out of reach they remain).
Around the World in 80 Days - Jules Verne 2016-10-10
Phileas Fogg of London and his newly employed French valet Passepartout attempt to circumnavigate the
world in 80 days on a �20,000 wager set by his friends at the Reform Club.
Free To Choose - Milton Friedman 1990-11-26
INTERNATIONAL BESTSELLER A powerful and persuasive discussion about economics, freedom, and the
relationship between the two, from today's brightest economist. In this classic discussion, Milton and Rose
Friedman explain how our freedom has been eroded and our affluence undermined through the explosion of
laws, regulations, agencies, and spending in Washington. This important analysis reveals what has gone
wrong in America in the past and what is necessary for our economic health to flourish.
History of Political Philosophy - Leo Strauss 2012-06-15
This volume provides an unequaled introduction to the thought of chief contributors to the Western
tradition of political philosophy from classical Greek antiquity to the twentieth century. Written by
specialists on the various philosophers, this third edition has been expanded significantly to include both
new and revised essays.
With Broadax and Firebrand - Warren Dean 1997-04-10
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A one-stop resource for quantitative environmental science methodology, this guide walks readers through
their research project-from the initial stages of choosing a suitable topic, conducting the relevant
experiments, and interpreting the data through an effective presentation of the results. (Quelle:
www.buchhandel.de 23.06.08)
A Night to Remember - Walter Lord 1997
An absorbing, minute-by-minute account of the demise of the "unsinkable" Titanic, the massive luxury liner
that housed a French "sidewalk cafe" and a grand staircase, among other extravagances, but failed to
provide enough lifeboats for the 2,207 passengers on board. Reissue.
Getting More - Stuart Diamond 2010
A Fortune 500 company consultant and creator of the popular Wharton business school negotiating course
explains how to interact with real-world, unpredictable people in order to achieve desired goals, providing
coverage of such topics as avoiding miscommunication and making unequal trades.
Negotiate Without Fear - Victoria Medvec 2021-07-14
The tools you need to maximize success in any negotiation, at any level With Negotiate Without Fear:
Strategies and Tools to Maximize Your Outcomes, master negotiator, Kellogg professor, and accomplished
CEO Victoria Medvec delivers an authoritative and practical resource for eliminating the fear that impedes
success in negotiation. In this book, readers will discover unique and proprietary negotiation strategies
honed over decades advising Fortune 500 clients on high-stakes, complex negotiations. Negotiate Without
Fear provides readers at all levels of negotiation skill the ability to increase their negotiating confidence
and maximize their negotiation success. You'll learn how to: Put the right issues on the table by defining
your objectives for the negotiation Analyze the issues being negotiated with an Issue Matrix to ensure you
have the right issues to secure what you want Establish ambitious goals using a proprietary tool to identify
the weaknesses in the other side's best outside alternative (BATNA) Leverage a unique architecture for
creating and delivering Multiple Equivalent Simultaneous Offers (MESOs) Negotiate Without Fear belongs
on the bookshelves of executives and all the dealmakers who work for them. Additionally, specific advice is
provided in every chapter for individuals who are negotiating for themselves and in the everyday world.
This book is an invaluable guide for anyone who hopes to sharpen their negotiating skills and achieve
success in any arena.
The Secrets of Life - Stuart Wilde 2006-11-01
The thoughts and ideas in this book form the basis of Stuart Wilde’s philosophy on how to develop a more
liberated mind-set and thus, a more carefree and delightful life. The thoughts and essays are from his bestselling books as well as his unpublished writings. You can just open the book anywhere and start reading.
Usually you’ll find that the first few pages you read will feature some helpful hints that are very relevant to
some aspect of your current life—somehow synchronicity will always lead you to exactly what you need to
know. So if you want your spiritual concepts "short and sweet," then this book will suit you perfectly. As
Stuart says, "Any philosophy that you can’t haul down to the bank or up to the airport ain’t worth having!"
Newly revised and updated!
The Usual Santas: A Collection of Soho Crime Christmas Capers - 2017-10-24
Finally: the perfect stocking stuffer for the crime fiction lover in your life! With a foreword by CWA
Diamond Award-winner Peter Lovesey, these eighteen delightful holiday stories by your favorite Soho
Crime authors contain laughs, murders, and plenty more. This captivating collection, which features
bestselling and award-winning authors, contains laughs aplenty, the most hardboiled of holiday noir, and
heartwarming reminders of the spirit of the season. Nine mall Santas must find the imposter among them.
An elderly lady seeks peace from her murderously loud neighbors at Christmastime. A young woman
receives a mysterious invitation to Christmas dinner with a stranger. Niccolò Machiavelli sets out to save an
Italian city. Sherlock Holmes’s one-time nemesis Irene Adler finds herself in an unexpected tangle in Paris
while on a routine espionage assignment. Jane Austen searches for the Dowager Duchess of Wilborough’s
stolen diamonds. These and other adventures in this delectable volume will whisk readers away to
Christmases around the globe, from a Korean War POW camp to a Copenhagen refugee squat, from a
palatial hotel in 1920s Bombay to a crumbling mansion in Havana. Includes Stories By (In Order of
Appearance): Helene Tursten, Mick Herron, Martin Limón, Timothy Hallinan, Teresa Dovalpage, Mette Ivie
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Harrison, Colin Cotterill, Ed Lin, Stuart Neville, Tod Goldberg, Henry Chang, James R. Benn, Lene
Kaaberbøl & Agnete Friis, Sujata Massey, Gary Corby, Cara Black, Stephanie Barron and a Foreword and
story by Peter Lovesey.
The Long Tail - Chris Anderson 2006-07-11
What happens when the bottlenecks that stand between supply and demand in our culture go away and
everything becomes available to everyone? "The Long Tail" is a powerful new force in our economy: the rise
of the niche. As the cost of reaching consumers drops dramatically, our markets are shifting from a onesize-fits-all model of mass appeal to one of unlimited variety for unique tastes. From supermarket shelves to
advertising agencies, the ability to offer vast choice is changing everything, and causing us to rethink
where our markets lie and how to get to them. Unlimited selection is revealing truths about what
consumers want and how they want to get it, from DVDs at Netflix to songs on iTunes to advertising on
Google. However, this is not just a virtue of online marketplaces; it is an example of an entirely new
economic model for business, one that is just beginning to show its power. After a century of obsessing over
the few products at the head of the demand curve, the new economics of distribution allow us to turn our
focus to the many more products in the tail, which collectively can create a new market as big as the one
we already know. The Long Tail is really about the economics of abundance. New efficiencies in
distribution, manufacturing, and marketing are essentially resetting the definition of what's commercially
viable across the board. If the 20th century was about hits, the 21st will be equally about niches.
Candide - Voltaire Voltaire 2016-04-02
Candide by Voltaire from Coterie Classics All Coterie Classics have been formatted for ereaders and
devices and include a bonus link to the free audio book. “Do you believe,' said Candide, 'that men have
always massacred each other as they do to-day, that they have always been liars, cheats, traitors, ingrates,
brigands, idiots, thieves, scoundrels, gluttons, drunkards, misers, envious, ambitious, bloody-minded,
calumniators, debauchees, fanatics, hypocrites, and fools?' Do you believe,' said Martin, 'that hawks have
always eaten pigeons when they have found them?” ― Voltaire, Candide Candide is a young man who is
raised in wealth to be an optimist but when he is forced to make his own way in the world, his assumptions
and outlook are challenged.
Acres of Diamonds - Russell H. Conwell 1915
Russell H. Conwell Founder Of Temple University Philadelphia.
Diamond Willow - Helen Frost 2016-09-06
There's more to me than most people see. Twelve-year-old Willow would rather blend in than stick out. But
she still wants to be seen for who she is. She wants her parents to notice that she is growing up. She wants
her best friend to like her better than she likes a certain boy. She wants, more than anything, to mush the
dogs out to her grandparents' house, by herself, with Roxy in the lead. But sometimes when it's just you,
one mistake can have frightening consequences . . . And when Willow stumbles, it takes a surprising group
of friends to help her make things right again. Using diamond-shaped poems inspired by forms found in
polished diamond willow sticks, Helen Frost tells the moving story of Willow and her family. Hidden
messages within each diamond carry the reader further, into feelings Willow doesn't reveal even to herself.
Diamond Willow is a 2009 Bank Street - Best Children's Book of the Year.
Beyond Reason - Roger Fisher 2005-10-06
“Written in the same remarkable vein as Getting to Yes, this book is a masterpiece.” —Dr. Steven R. Covey,
author of The 7 Habits of Highly Effective People • Winner of the Outstanding Book Award for Excellence in
Conflict Resolution from the International Institute for Conflict Prevention and Resolution • In Getting to
Yes, renowned educator and negotiator Roger Fisher presented a universally applicable method for
effectively negotiating personal and professional disputes. Building on his work as director of the Harvard
Negotiation Project, Fisher now teams with Harvard psychologist Daniel Shapiro, an expert on the
emotional dimension of negotiation and author of Negotiating the Nonnegotiable: How to Resolve Your
Most Emotionally Charged Conflicts. In Beyond Reason, Fisher and Shapiro show readers how to use
emotions to turn a disagreement-big or small, professional or personal-into an opportunity for mutual gain.
Upheaval - Jared Diamond 2019-05-07
A "riveting and illuminating" Bill Gates Summer Reading pick about how and why some nations recover
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from trauma and others don't (Yuval Noah Harari), by the Pulitzer Prize-winning author of the landmark
bestseller Guns, Germs, and Steel. In his international bestsellers Guns, Germs and Steel and Collapse,
Jared Diamond transformed our understanding of what makes civilizations rise and fall. Now, in his third
book in this monumental trilogy, he reveals how successful nations recover from crises while adopting
selective changes -- a coping mechanism more commonly associated with individuals recovering from
personal crises. Diamond compares how six countries have survived recent upheavals -- ranging from the
forced opening of Japan by U.S. Commodore Perry's fleet, to the Soviet Union's attack on Finland, to a
murderous coup or countercoup in Chile and Indonesia, to the transformations of Germany and Austria
after World War Two. Because Diamond has lived and spoken the language in five of these six countries, he
can present gut-wrenching histories experienced firsthand. These nations coped, to varying degrees,
through mechanisms such as acknowledgment of responsibility, painfully honest self-appraisal, and
learning from models of other nations. Looking to the future, Diamond examines whether the United States,
Japan, and the whole world are successfully coping with the grave crises they currently face. Can we learn
from lessons of the past? Adding a psychological dimension to the in-depth history, geography, biology, and
anthropology that mark all of Diamond's books, Upheaval reveals factors influencing how both whole
nations and individual people can respond to big challenges. The result is a book epic in scope, but also his
most personal yet.
Diamond Dragons - Matthew Carauddo 2021-12-21
"Time is the only resource for which no creature may bargain".A tale of majestic dragons, honor, martial
arts, magic, mysticism and spirituality--'Diamond Dragons' is a tour-de-force hero's journey the likes of
which the world has never experienced. Hardly meant for mortal eyes, this epic tale is not only more than
what it seems at face-value, it echoes core messages about life and the strengths of spirituality to all who
dare parse the tome. Prepare for a wild ride on an emotional roller-coaster--upon the wings of epic winged
heroes!'Diamond Dragons' (book 1) delivers more than mere story: its unique, memorable characters and
strikingly celestial life lessons will remain with you... imprinted deep within your soul forever."Before I
start, I must see my end. Destination known, my mind's journey now begins. Upon my chariot, heart and
soul's fate revealed. In time, all points converge: hope's strength re-steeled. But to earn final peace at the
Universe's endless refrain, We must see all in nothingness... before we start again..." --Diamond Dragons
(book 1)
The Art of Negotiation - Michael Wheeler 2013-10-08
A member of the world renowned Program on Negotiation at Harvard Law School introduces the powerful
next-generation approach to negotiation. A member of the world-renowned Program on Negotiation at
Harvard Law School introduces the powerful next-generation approach to negotiation. For many years, two
approaches to negotiation have prevailed: the “win-win” method exemplified in Getting to Yes by Roger
Fisher, William Ury, and Bruce Patton; and the hard-bargaining style of Herb Cohen’s You Can Negotiate
Anything. Now award-winning Harvard Business School professor Michael Wheeler provides a dynamic
alternative to one-size-fits-all strategies that don’t match real world realities. The Art of Negotiation shows
how master negotiators thrive in the face of chaos and uncertainty. They don’t trap themselves with rigid
plans. Instead they understand negotiation as a process of exploration that demands ongoing learning,
adapting, and influencing. Their agility enables them to reach agreement when others would be stalemated.
Michael Wheeler illuminates the improvisational nature of negotiation, drawing on his own research and his
work with Program on Negotiation colleagues. He explains how the best practices of diplomats such as
George J. Mitchell, dealmaker Bruce Wasserstein, and Hollywood producer Jerry Weintraub apply to
everyday transactions like selling a house, buying a car, or landing a new contract. Wheeler also draws
lessons on agility and creativity from fields like jazz, sports, theater, and even military science.
The Bartering Mindset - Brian C. Gunia 2019-02-08
We use money to solve our everyday problems, and it generally works well. Despite its economic benefits,
however, money has a psychological downside: it trains us to think about negotiations narrow-mindedly,
leading us to negotiate badly. Suggesting that we need a non-monetary mindset to negotiate better, The
Bartering Mindset shows us how to look outside the monetary economy - to the bartering economies of the
past, where people traded what they had for what they needed. The book argues that, because of the
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economic difficulties associated with bartering, barterers had to use a more sophisticated form of
negotiation - a strategic approach that can make us master negotiators today. This book immerses readers
in the assumptions made by barterers, collectively referred to as the "bartering mindset," and then
demonstrates how to apply this mindset to modern, monetary negotiations. The Bartering Mindset
concludes that our individual, organizational, and social problems fester for a predictable reason: we apply
a monetary mindset to our negotiations, leading to suboptimal thinking, counterproductive behaviors, and
disappointing outcomes. By offering the bartering mindset as an alternative, this book will help people
negotiate better and thrive.
Economics in One Lesson - Henry Hazlitt 2010-08-11
With over a million copies sold, Economics in One Lesson is an essential guide to the basics of economic
theory. A fundamental influence on modern libertarianism, Hazlitt defends capitalism and the free market
from economic myths that persist to this day. Considered among the leading economic thinkers of the
“Austrian School,” which includes Carl Menger, Ludwig von Mises, Friedrich (F.A.) Hayek, and others,
Henry Hazlitt (1894-1993), was a libertarian philosopher, an economist, and a journalist. He was the
founding vice-president of the Foundation for Economic Education and an early editor of The Freeman
magazine, an influential libertarian publication. Hazlitt wrote Economics in One Lesson, his seminal work,
in 1946. Concise and instructive, it is also deceptively prescient and far-reaching in its efforts to dissemble
economic fallacies that are so prevalent they have almost become a new orthodoxy. Economic
commentators across the political spectrum have credited Hazlitt with foreseeing the collapse of the global
economy which occurred more than 50 years after the initial publication of Economics in One Lesson.
Hazlitt’s focus on non-governmental solutions, strong — and strongly reasoned — anti-deficit position, and
general emphasis on free markets, economic liberty of individuals, and the dangers of government
intervention make Economics in One Lesson every bit as relevant and valuable today as it has been since
publication.
Getting Published - Gerald Jackson 2009
"... Its key concern is to give its readers an understanding of the stages, processes and pitfalls involved in
getting from an idea in one's head (or ... a PhD thesis on one's desk) to a published academic book in a
colleague's hand."--BACK COVER.
Start with No - Jim Camp 2011-12-07
Start with No offers a contrarian, counterintuitive system for negotiating any kind of deal in any kind of
situation—the purchase of a new house, a multimillion-dollar business deal, or where to take the kids for
dinner. Think a win-win solution is the best way to make the deal? Think again. For years now, win-win has
been the paradigm for business negotiation. But today, win-win is just the seductive mantra used by the
toughest negotiators to get the other side to compromise unnecessarily, early, and often. Win-win
negotiations play to your emotions and take advantage of your instinct and desire to make the deal. Start
with No introduces a system of decision-based negotiation that teaches you how to understand and control
these emotions. It teaches you how to ignore the siren call of the final result, which you can’t really control,
and how to focus instead on the activities and behavior that you can and must control in order to
successfully negotiate with the pros. The best negotiators: * aren’t interested in “yes”—they prefer “no” *
never, ever rush to close, but always let the other side feel comfortable and secure * are never needy; they
take advantage of the other party’s neediness * create a “blank slate” to ensure they ask questions and
listen to the answers, to make sure they have no assumptions and expectations * always have a mission and
purpose that guides their decisions * don’t send so much as an e-mail without an agenda for what they want
to accomplish * know the four “budgets” for themselves and for the other side: time, energy, money, and
emotion * never waste time with people who don’t really make the decision Start with No is full of dozens of
business as well as personal stories illustrating each point of the system. It will change your life as a
negotiator. If you put to good use the principles and practices revealed here, you will become an
immeasurably better negotiator.
Getting to Yes - Roger Fisher 1991
Describes a method of negotiation that isolates problems, focuses on interests, creates new options, and
uses objective criteria to help two parties reach an agreement.
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Miracles - Stuart Wilde 2010
With this powerful book, bestselling author Stuart Wilde shows you that to create miracles, you have to be
very clear about what it is you want. By being forthright and acting as if you have already obtained the
object or condition that you desire, you create such a powerful energy that the Universal Law gives you
whatever you are seeking.
When Scotland Was Jewish - Elizabeth Caldwell Hirschman 2015-05-07
The popular image of Scotland is dominated by widely recognized elements of Celtic culture. But a
significant non–Celtic influence on Scotland’s history has been largely ignored for centuries? This book
argues that much of Scotland’s history and culture from 1100 forward is Jewish. The authors provide
evidence that many of the national heroes, villains, rulers, nobles, traders, merchants, bishops, guild
members, burgesses, and ministers of Scotland were of Jewish descent, their ancestors originating in
France and Spain. Much of the traditional historical account of Scotland, it is proposed, rests on
fundamental interpretive errors, perpetuated in order to affirm Scotland’s identity as a Celtic, Christian
society. A more accurate and profound understanding of Scottish history has thus been buried. The authors’
wide-ranging research includes examination of census records, archaeological artifacts, castle carvings,
cemetery inscriptions, religious seals, coinage, burgess and guild member rolls, noble genealogies, family
crests, portraiture, and geographic place names.
The Great Undoing - Stuart Schwartz 2007-11-01
In love with Presence, Stuart's vision is radically "non dual" - a perfect foil for the thoroughly conditioned,
dualistic image maker, story teller called the mind. At first, his approach to mind might appear too pithy.
"Your mind is not your friend. Leave it alone." And "if you want a quiet mind, don't listen." But wisdom often
hides behind simple, direct phrases. Most of Stuart's verse offerings included in the five chapters of this
book have arisen out of silence during the past few months, while others have appeared over a longer
period of time. While the words and phrases themselves could not be more modern and colloquial, the
poems have arranged themselves nicely into classical yogic themes: Vedanta's 'world-as-object' or Illusion;
Attachment to the Illusion brought about by wrong identification with 'body/mind'; the separate, isolated
Me as the centerpiece of limited, egoic 'becoming'; Mind, which is merely another word for thought which
conditions all existence; and, finally Awakening to and in no-thing. Some of the aphorisms are presented
from the first person perspective of the individual who at times exults in new found freedom and at others
awakens only to a new found appreciation of his or her awful predicament as a body/mind. Others bespeak
teachings directly from the mouth of the Impersonal Itself. Whatever the form, these Western sutras are
uncompromising in their spirit and message. Characteristically, when asked, Stuart describes them simply
as 'disarming.' They are both a map of Advaita's 'pathless path' and a statement beyond fact. "The Great
Undoing is a remarkable book, tender and fiercely direct, it feeds discernment! Thank you, Stuart." Pamela
Wilson
Partial Differential Equations - Walter A. Strauss 2007-12-21
Partial Differential Equations presents a balanced and comprehensive introduction to the concepts and
techniques required to solve problems containing unknown functions of multiple variables. While focusing
on the three most classical partial differential equations (PDEs)—the wave, heat, and Laplace
equations—this detailed text also presents a broad practical perspective that merges mathematical
concepts with real-world application in diverse areas including molecular structure, photon and electron
interactions, radiation of electromagnetic waves, vibrations of a solid, and many more. Rigorous
pedagogical tools aid in student comprehension; advanced topics are introduced frequently, with minimal
technical jargon, and a wealth of exercises reinforce vital skills and invite additional self-study. Topics are
presented in a logical progression, with major concepts such as wave propagation, heat and diffusion,
electrostatics, and quantum mechanics placed in contexts familiar to students of various fields in science
and engineering. By understanding the properties and applications of PDEs, students will be equipped to
better analyze and interpret central processes of the natural world.
Getting More - Stuart Diamond 2012-08-14
NEW YORK TIMES BESTSELLER • Learn the negotiation model used by Google to train employees
worldwide, U.S. Special Ops to promote stability globally (“this stuff saves lives”), and families to forge
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better relationships. A 20% discount on an item already on sale. A four-year-old willingly brushes his/her
teeth and goes to bed. A vacationing couple gets on a flight that has left the gate. $5 million more for a
small business; a billion dollars at a big one. Based on thirty years of research among forty thousand people
in sixty countries, Wharton Business School Professor and Pulitzer Prize winner Stuart Diamond shows in
this unique and revolutionary book how emotional intelligence, perceptions, cultural diversity and
collaboration produce four times as much value as old-school, conflictive, power, leverage and logic. As
negotiations underlie every human encounter, this immediately-usable advice works in virtually any
situation: kids, jobs, travel, shopping, business, politics, relationships, cultures, partners, competitors. The
tools are invisible until you first see them. Then they’re always there to solve your problems and meet your
goals.
None of Your Business: A Winning Approach to Turn Service Providers Into Entrepreneurs - Lacey Book
2019-04-05
When you provide a service you believe in-one with the power to change lives for the better-you'll approach
your work with a sense of joy. The business side of things, however, might be a different story. Most of us
weren't taught how to run a business when we learned our craft, so a few years in, you might be short on
clients and light on revenue. The thought of marketing yourself to attract new business feels like a step
outside of integrity you don't want to make. It doesn't have to be this way, though.When you learn how to
communicate your value to the world, everything changes. In None of Your Business, Shawn Dill and Lacey
Book share strategies on marketing, sales, mindset, and entrepreneurship that will help you reach more
people, grow your business, and create the lifestyle you've always dreamed about. You'll see that adding
new clients is about sharing your heart and learn that success is not about taking from the world, but
rather giving back what you get to support those who supported you.
Everything, All the Time, Everywhere - Stuart Jeffries 2021-10-26
A radical new history of a dangerous idea Post-Modernity is the creative destruction that has shattered our
present times into fragments. It dynamited modernism which had dominated the western world for most of
the 20th century. Post-modernism stood for everything modernism rejected: fun, exuberance,
irresponsibility. But beneath its glitzy surface, post-modernism had a dirty secret: it was the fig leaf for a
rapacious new kind of capitalism. It was also the forcing ground of the 'post truth', by means of which
western values got turned upside down. But where do these ideas come from and how have they impacted
on the world? In his brilliant history of a dangerous idea, Stuart Jeffries tells a narrative that starts in the
early 1970s and continue to today. He tells this history through a riotous gallery that includes David Bowie,
the Ipod, Frederic Jameson, the demolition of Pruit-Igoe, Madonna, Post-Fordism, Jeff Koon's 'Rabbit',
Deleuze and Guattari, the Nixon Shock, The Bowery series, Judith Butler, Las Vegas, Margaret Thatcher,
Grand Master Flash, I Love Dick, the RAND Corporation, the Sex Pistols, Princess Diana, the Musee
D'Orsay, Grand Theft Auto, Perry Anderson, Netflix, 9/11 We are today scarcely capable of conceiving
politics as a communal activity because we have become habituated to being consumers rather than
citizens. Politicians treat us as consumers to whom they must deliver. Can we do anything else than suffer
from buyer's remorse?
Collapse - Jared Diamond 2013-03-21
From the author of Guns, Germs and Steel, Jared Diamond's Collapse: How Societies Choose to Fail or
Survive is a visionary study of the mysterious downfall of past civilizations. Now in a revised edition with a
new afterword, Jared Diamond's Collapse uncovers the secret behind why some societies flourish, while
others founder - and what this means for our future. What happened to the people who made the forlorn
long-abandoned statues of Easter Island? What happened to the architects of the crumbling Maya
pyramids? Will we go the same way, our skyscrapers one day standing derelict and overgrown like the
temples at Angkor Wat? Bringing together new evidence from a startling range of sources and piecing
together the myriad influences, from climate to culture, that make societies self-destruct, Jared Diamond's
Collapse also shows how - unlike our ancestors - we can benefit from our knowledge of the past and learn to
be survivors. 'A grand sweep from a master storyteller of the human race' - Daily Mail 'Riveting, superb,
terrifying' - Observer 'Gripping ... the book fulfils its huge ambition, and Diamond is the only man who could
have written it' - Economis 'This book shines like all Diamond's work' - Sunday Times
4/5

Downloaded from test.unicaribe.edu.do on by guest

Shell explores the hidden psychology and patterns that govern every bargaining situation. Driven by stories
about everything from hostage taking and high stakes business deals to everyday encounters, this work
offers a step-by-step approach that draws on your own communication style to make you a skilful
negotiator.

Bargaining for Advantage - G. Richard Shell 2001
Combining insights in negotiation research with the tactics used by some of the world's leading business
strategists, Bargaining for Advantage is a practial guide to becoming a more effective negotiator. Richard
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